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Exhibit 99.1

ZIVO Bioscience, INC.
OCTOBER 14, 2014

PRESIDENT’S REPORT TO SHAREHOLDERS

Good morning and thanks to those of you here in person, and to those on the call-in line. I’d also like to welcome our board of
directors, staff and consultants in attendance or online today. My name is Andrew Dahl, and I currently serve as president and chief
executive officer of ZIVO Bioscience, a fully-reporting OTC listed company.

In the eight months since our last shareholder meeting, the Company has focused almost exclusively on dairy cow applications for
our algal biomass, its extracts and the high-value bioactive compounds contained within. As most of you may know, at the last
shareholder meeting held in October of 2014, we were in the midst of assembling results from our dairy cow mastitis pilot study,
conducted jointly with Zoetis, and we were able to share only preliminary information at that time.

For those of you newly introduced to ZIVO and its research focus, mastitis is an inflammation of the udder that impacts milk
production and is responsible for nearly $3 billion in annual losses to US dairy producers and billions more worldwide. In order to
have a marketable license or to sell our IP for a particular use, we must fully validate that particular use. In our case, that means
developing and implementing rigorous pre-clinical studies and pre-GLP (Good Laboratory Practices) tests to substantiate any claims
made. Therefore, our primary activity is creating and executing these scientific studies to build a dataset of compelling, irrefutable
results around a single application, in this case, a feed ingredient for dairy cows. Each single application requires its own dataset,
filings with appropriate regulatory agencies and related backup. It is only when we have this complete package in hand that we have
something to license. Any setbacks in the research itself or in funding that research, delays our ability to offer a license.

As stated in our last shareholder meeting, the preliminary early results of the pilot mastitis study appeared to be quite remarkable, and
since that time, as more analysis has taken place, that characterization still stands.

In late December of 2014, we met with Zoetis scientists in Kalamazoo, Michigan, along with the principal investigator from Dairy
Experts who conducted the pilot mastitis study at an agricultural research facility in Tulare County, California, to discuss the results
in detail and propose next steps.

I’d like to share the highlights of what we presented in December, and also additional analysis of the same study results that we
conducted in February and March of this year, which yielded some additional and very valuable insights.

The study involved inoculating healthy cows with mycoplasma bovis, a strain of bacteria resistant to antibiotics and quick to cause
mastitis, or inflammation of the udder, which severely affects milk quality and production. One group received no treatments at all,
while the other three groups received our algal extracts in several forms.

The graphs and charts presented today are excerpted from a confidential study report, but the most important findings have been
made public in whole or in part previously. We begin with the milk appearance scores, which again are quite remarkable because
these cows had been infected with mycoplasma bovis. In fact, the untreated group deteriorated so quickly that researchers were not
able to even obtain milk samples in the last days of the study, while the groups provided our algal extracts did considerably better.

As you can see, milk appearance, especially for the intra-mammary group, was significantly improved over the NO TX, or untreated
group. And as the study drew to a close, the untreated group could not even produce milk consistently for sampling, resulting in 43
missing samples as compared to 11 for intra-mammary and 15 for oral.

Also, mycoplasma growth, in terms of colony forming units, was also impacted by our algal product. That certainly got everyone’s
attention. But, what we uncovered from re-analysis of the study data in February and March was equally intriguing: The other
infective pathogens responsible for bovine mastitis, which are always present, but not necessarily active, include staph, strep and
e.coli. We found that these aerobic bacteria were also impacted by the introduction of our algal product in all its forms. This was
another remarkable find, and I’ll explain further what this means to ZIVO.
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For those of you unfamiliar with the option/collaboration agreement entered into with global animal health company Zoetis, ZIVO
and Zoetis executed an agreement to collaborate on a bovine research study that would result in an option or licensing opportunity
provided the results were satisfactory and both parties met the terms of the agreement. Central to the agreement was the data
collected from four different infectious pathogens, as well as negative controls, to be collected in a large and very expensive primary
study that would follow the pilot study. Those four pathogens included mycoplasma bovis, strep, staph and e.coli – the four most
common causes of mastitis.

We deliberately chose mycoplasma for the pilot study because it was the toughest. It’s incurable by commonplace treatments and it
almost always results in the death of the animal. Any impact that our algal product makes on this deadly pathogen, in any form,
would be notable.

When we presented our results to Zoetis scientists in late December of 2014, the results were compelling enough that we all agreed
that we wouldn’t need to conduct the large, primary study as described in the option collaboration agreement, but rather just two
groups infected with staph, plus positive and negative control groups, just to make sure that our immune-boosting properties weren’t
specific to just mycoplasma, not that that would be a bad thing. Staph is a very common cause for mastitis and it can be treated with
traditional antibiotics. But, in December of 2013, the FDA issued guidelines proscribing the use of wide-spectrum antibiotics in dairy
cattle, which we presume may have prompted Zoetis to option our product in the first place. The FDA and the USDA continue to
clamp down on antibiotic use in animals whose flesh or milk will be ingested by humans, which of course can be a great opportunity
for ZIVO on several fronts.

Also, we now have a valuable product that organic dairy farmers can use, as most don’t allow any antibiotics in their operations.
That leaves dairy cows at high risk, reduces potential milk output, and of course, raises the price of organic milk.

Given our success with aerobic bacteria in the pilot study, we’re confident that these two groups will do well, and we can sit down
with our development partner and start negotiating an option at the close of the abbreviated primary study. Timing is dependent on
available resources. We’ve spent the better part of this year accumulating the necessary capital to conduct this study and place us in a
position to negotiate the option. Part of our deliverables also includes a more thorough characterization of the bioactives, including a
comprehensive data review, which we put on hold early last fall due to resource constraints. Much like last year, the funding
environment for our firm represents some unique challenges that we continue to address head-on. And, as I’ve stated before,
research, product development and marketing moves forward at the pace of available funding.

But, that doesn’t necessarily prevent us from moving forward with business development and partnering efforts. If you’ve visited the
ZIVO website or listened in on a few of our online webinars, you may know that we are moving forward with producers and working
to transfer our proprietary algal culture from the test bed facility at Arizona State University to commercial sites.

Dr. Thomas Dempster, a research scientist at Arizona State University and the Laboratory and Testbed Manager for the Arizona
Center for Algae Technology and Innovation, along with our sponsored post-doctoral fellow, Dr. Henry Gerken, have been
instrumental in optimizing our proprietary strain for commercial production these last two years. Drs. Dempster and Gerken will also
assist us in the transfer of our proprietary strain to commercial production facilities wherever they may be. They will continue to
work with us to speed up production, increase the yield, troubleshoot commercial operations and maintain the genetic integrity of our
proprietary strain.

Just last week, we signed a Letter of Intent with a USDA-licensed commercial producer based in Florida to scale up our current
capacity of 4,000 liters to 120,000 liters, to be produced in a series of covered ponds. That would increase our production capacity by
30-fold. Once the contract has been fully executed, and construction begins, we’ll make additional announcements about this
commercial arrangement.

We are expecting to produce hundreds of pounds of high-value biomass by mid-September of this year, optimizing the
production/harvesting cycle and also getting our costs and post-processing in line – pending available funding. Our production
partner has a USDA approved food processing facility on-site so that we can work on mid-stream product prep. All of this advances
our product strategy and makes it all the more attractive to potential licensees and joint-venture partners.

But our goal is hundreds of tons in algal biomass. As we’ve mentioned before in last year’s shareholder meeting and various press
releases, this is not something we can do ourselves. And so, we’re approaching other producers, both here and abroad, to ramp up
production and drive down costs. That means looking to places like Brazil and India for large-scale but affordable freshwater algae
production capacity.
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Again, we will not be producing the algae ourselves. We may contract it out, we may joint venture, we may take a percentage for
arranging a supply deal, but we are not in a position to handle more than the technology transfer, production oversight, quality
control oversight and marketing of the algal biomass and its extracts.

In terms of both an animal feed ingredient and pet supplement, our algal biomass or extracts thereof are not a viable finished product.
Algae disintegrate quickly. Algae can smell and don’t taste particularly good, even to animals. Properly dried, mixed and stabilized,
however, algae are excellent performance and nutritional ingredients.

In order to create the final product, such as a bovine feed ingredient, a pet or human supplement, the algal biomass needs to be dried,
agglomerated, encapsulated and extruded into a sized particle. At the same time, dried algae need to be stabilized and mixed with
other ingredients to enhance flavor, scent and appearance. We don’t do that. Also, we don’t develop the finished product, which may
contain our algal biomass or extracts, along with other performance or nutritional ingredients, depending on the regulations in that
country. That’s for our licensee or manufacturer to determine.

Let’s use cow feed ingredients as an example. Our dried algal biomass resembles a fine, green powder. It will not mix well with the
much larger, kibble-sized, or corn kernel-sized, feed ingredients on the market today. Therefore, it needs to be bulked up into a size
that prevents it from settling out of the feed mix. Also, based on our pilot study results, it appears to us that when applied to cows,
we need to provide some kind of encapsulation for our product so that it can make it through all four stomachs in a cow, and release
only when it arrives in the small intestine.

That means we have a better chance to make our effective dose much smaller, and increase our margins and that of our licensees.
Once again, we are not animal nutritionists or feed ingredient manufacturers. But we can license our algal biomass and its extracts to
feed ingredient manufacturers who have that expertise in-house. And, we can work with them to launch the finished product both
here and globally.

The algal biomass, the post-processing and the finished product strategy are nearly identical for pet and human dietary supplements,
but with a few important differences.

I’d like you to recall an announcement early last year where we presented positive results from a canine joint tissue explant study
performed at the Comparative Orthopaedics Laboratory located at the University of Missouri under the direction of Dr. Kei Kurochi.
 Our isolates provided a measure of protection against inflammatory interleukins irritating joint tissues. A follow up study to
determine the actual mechanism of action a few months later didn’t tell us much, but it did rule out certain mechanisms of action,
which is useful in and of itself.

That tissue explant study was followed by a canine whole blood ex-vivo study that did show some positive results. But, given the
difficulties encountered by the contract research organization, we decided to repeat the experiments elsewhere. When we did repeat
the whole blood experiments in mid-October of 2014, and followed them up with bioassays, the results were again confounded due
to technical issues at the lab.

In May of last year, we also conducted a long-term osteoarthritis study at a testing facility in Montreal. Test samples were
administered orally, along with a corticosteroid positive control. Although we did see some positive trends, the results were sub-
clinical, and we opted to re-do the study and compare our product to a popular canine joint health product already on the market.

We chose to compare our algal biomass, extract and isolates against a glucosamine-chondroitin mixture, emulating as closely as
possible earlier studies conducted by the developers of glucosamine, especially where their product showed positive results.
Unfortunately, the experimental controls did not perform as expected and we decided to repeat the study again in late September of
2014.

In the repeat study, the glucosamine-chondroitin group and the untreated, negative control group showed very much the same result.
We made sure the dosage amount for the glucosamine-chondroitin group was consistent with other glucosamine-chondroitin studies,
which by the way were about evenly split on whether or not there was any positive effect. I’ll let the marketers of glucosamine
chondroitin supplements for canine joint health address that question.

On the other hand, our natural product test samples did show a positive effect that was about half that of an over-the-counter anti-
inflammatory we used as a positive control. Please keep in mind that we tested a healthy dog food or dog treat ingredient, and not a
drug – in other words, something that becomes part of a healthy diet and can be consumed over longer periods of time.
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We believe we have a viable natural product to support canine joint health. But, the study design must lend itself to nutritional, not
clinical endpoints, so that we can meet regulatory requirements for that specific product application, as well as nutrition requirements
from natural pet food marketers. We met again with scientists employed by a potential partner to discuss our next steps in late
December of 2014.

From that meeting, we established a new direction. Rather than acute injuries or goosing immune response, we’re going to conduct a
longer-term study where we examine joint deterioration over time, and whether or not our nutrition product slows, stops, or possibly
reverses that process, or provides relief from the condition without the health concerns of long-term anti-inflammatory drug intake.
And, we’ll once more compare it to glucosamine chondroitin in its pure form, as well as an existing over-the-counter product. Here
again, we need to assemble the necessary resources and capital funding to proceed.

For those of you familiar with the history of the company going back to 2012 and even earlier, we had conducted studies to
determine if our product supported a healthy cholesterol balance in humans, which resulted in two published scientific papers in well-
regarded scientific journals. The entire human supplement effort was put on hold 2 years ago because we simply couldn’t conduct
three different lines of inquiry at the same time.

However, based on interest from other companies, we are examining whether or not it makes sense to re-establish this third line of
inquiry alongside bovine and canine nutrition products, if a potential partner considers funding it directly.

And it’s with this strategy in mind and science in hand, that we approach global nutrition partners. Within a relatively  short
timeframe, and again, depending upon the availability of funding, we feel we will have finally accumulated enough study data to
launch a well-researched, fully-founded nutrition product that can be registered, can be produced in a licensed facility and can be
processed as a finished product. And therefore, now is the time to approach potential partners and rev up business relationships as we
close in on our objectives.

As I’ve mentioned previously, in order to bring our product to market, we or our licensee will be required to register the product with
AAFCO – American Association of Feed Control Officers, in all 50 states as a feed ingredient if we intend to sell for consumption
by livestock or companion animals. In this registration, we or our licensee provides the nutritional profile of the algal biomass, the
results of toxicology, presence of heavy metals and processing by-products, and safety data from an in vivo study of the target specie,
in our case, dairy cows and/or dogs.

Also, we are required to provide a cGMP or current Good Manufacturing Process protocol that describes in detail how the product is
made and prepared for consumption. The facilities where the product is grown or produced must also be registered with the FDA or
USDA approved, and they must follow other regulations regarding algae production established by the EPA.  In the last year,  the
FDA added new Food Safety Modernization Act or FSMA regulations, which require us to account for every ingredient, additive or
liquid used in production – where it came from, the background of the supplier, how it was made, etc. including the water in which
the algae are grown. The water itself must be tested for purity and chemical contamination, as well.

I am asked this question frequently, so we’ll address it again: Some of our stakeholders are concerned about the time gaps between
studies, results and follow-up studies. I must remind you that the Company has no internal testing facilities, no lab at our
headquarters, no clinical staff or sites. Other than our exceptional director of R&D and chief medical officer, both supported
internally by our administrative liaison, contract consultants, our medical advisory board and the occasional grad student, the bulk of
the work is conducted by independent labs, contract research organizations, academic institutions or independent researchers. We
must therefore accommodate the schedules and workloads of these institutions and individuals, coordinating their schedules and
deliverables to integrate with our timing and budget parameters.

Although cumbersome to administer and schedule, this is a cost-efficient and adaptable approach, necessitated not only by the
realities of available capital, but also because the Company can remain flexible in the face of changing circumstances. Unlike some
other biotechs, we have not committed to a facility and a staff that’s focused on a highly specialized area of research where a change
in direction caused by negative study results could also force a change in focus, which may then necessitate changes to staff,
equipment and capital allocation.

And, unlike some other biotechs, we haven’t yet been forced to take on contract research on a work-for-hire basis to help pay for
massive overhead and a huge lab facility, and then be placed in a position to choose between paying jobs and the original research
that prompted investors to put up their money in the first place.

4



We’re able recruit a recognized and capable researcher in a particular field of study, make our best deal and make the best of the
timeframe available. This does have the effect of drawing out the timeframe, especially if we have to repeat an experiment or re-
configure something. The canine experiments I just cited are a good example. We involved at least four different contract research
organizations in that research, making sure that each one was operating within its fairly narrow area of expertise, and then stopping
work when we didn’t get what we wanted and contracting another resource.

This has been a very complicated process from the onset, even though we had few illusions about the difficulties that confronted us
when we decided to transform ZIVO into an R&D venture. There were many interrelated, co-dependent variables that had to be
ironed out, beginning with the validation of our product as a viable nutrition and supplementation product, followed by isolating
active ingredients, re-developing from scratch a commercially viable production platform and so on, never losing sight of all the
different uses and applications that were possible, and re-prioritizing our efforts when conditions changed or new opportunities came
to the fore.

As we near product registration, marketing considerations now come into play. To that end, we applied for trademark registration of
the active ingredient as “Immunalexin” – describing its function and its source. Phytoalexin is a general category of immune defense
created by plants.

That brings us up to date on ZIVO’s core products. I’d like to turn our attention to WellMetris, the metabolic testing platform ZIVO
acquired 18 months ago.

Because most of 2014 was devoted almost exclusively to the bovine mastitis opportunity, there was little time and money spent on
moving WellMetris forward. However, 2014 did provide us the opportunity to re-think our approach, re-examine what was
developed up to that point, and how to improve both the development process and the product at the same time.

Our initial efforts were focused on driving down costs, which prompted us to search for an offshore manufacturing resource and
alternate manufacturing resources here in the US. But as we examined all of our options and continued to work with our resources, it
became apparent that manufacturing development, and initially, pre-production and first-run production, should be conducted in the
US at FDA licensed facilities or under our direct supervision if not licensed. As far as the FDA is concerned, the rules state that we
are the manufacturer and assume all liabilities related to manufacture even if we don’t actual make the part in question.

Over the last 8 months since our last report to shareholders, we also re-examined the software and its adaptability to our next
generation products already on the drawing board and came to the conclusion that certain portions of this large and complex
architecture need to be updated and made adaptable to mobile applications. What was fine and first to market in the summer of 2013
may not be compelling to consumers in summer of 2015, especially as Apple continues to crank out new versions of its iOS mobile
operating system.

The components of the data architecture that we developed with Salesforce.com and Amazon.com are still largely in place. We’ve
done some preliminary load testing but the entire system, from data capture to end-user access has not been tested and won’t be until
we’ve updated some of the analytic functions.

We’ve retained industrial design firm Metaphase, based in St. Louis, to work with us in refining our concepts for mitigating the “ick”
factor associated with urine sample collection, handling and disposal. For those of you who haven’t followed this closely, WellMetris
developed a proprietary series of urine collection devices that represent a significant step forward in making the chore of collecting a
urine sample a bit more pleasant. But, we also wanted the collection device, the biohazard protection, disposal and packaging to
exude quality and high perceived value.

Metaphase has been tasked with use-case development, product and packaging design, prototypes, focus groups and documentation
to satisfy FDA guidelines for a Class 2 medical device. And, win some design awards along the way.

As far as the reader device is concerned, we’ll retain the current validation and demo reader device as pictured here for the
foreseeable future until it’s made obsolete by our next generation reader device.

At the last shareholder meeting, we presented the next-generation mobile reader device as a solid model. In the intervening time, we
made the decision that to improve the entire product range, drive down costs and enhance functionality, the Point-of-Care and the
personal, mobile device, as well as a future livestock version, would utilize the same internal optics, printed circuit board and data
handling, and we’ve been working diligently toward that end.
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This decision will likely save us money in product development and time to market, albeit we’re holding back the point of care unit a
bit to create an optics system designed to work in every iteration of the device. More importantly, it allows us to enhance the
capabilities of the device by upgrading sensors and data handling to include a wider range of biofluids, namely milk, blood, serum
and saliva which, when combined with some of the innovations we’re driving in assays and chemistry, potentially increases the
biomarkers we can measure which would vastly expand the usefulness of this platform.

For those of you who follow this company, you’re likely aware we’re not given to hyperbole. But, miniaturizing medical testing to
something inexpensive that you can hold in your hand and run a test right there in just a couple of minutes can’t help but make your
imagination race.

What I’ve just described is not something in the far-off future. The printed circuit board is being designed. The optics are already in
CAD. We will move forward as quickly as resources can sustain our efforts.

As we move toward product launch for the entire WellMetris platform, I’d like to advise you that we’ve just completed a run of test
cartridges at a facility in Minnesota, and we’re slated to conduct another run mid-July. These first few thousand tests will be used for
internal quality control, standards testing, norming and pilots for interested employers and insurers, including Trion Solutions, with
whom we executed a letter of intent several months ago to test their headquarters staff before rolling out to their 12,000 contract
employees.

Initially, we’re positioning the WellMetris platform as a workplace wellness assessment tool, to be used by wellness consultants,
health screening companies, insurers or employers with early intervention or wellness programs, to be followed almost immediately
by the personal nutrition/wellness market where we aim to be the first in-home metabolic testing platform that works with a
smartphone and allows an individual to monitor their progress toward a healthy, fully optimized metabolism.

By altering diet, supplements, sleep cycles and exercise, individuals will be able to record and analyze what these changes mean to
their health and long-term prospects, all in the privacy of their homes.

We’ve stated previously that this testing technology can also be applied to athletes, professional and amateur, as well as military
personnel, where constant monitoring of overexertion, hydration and inflammation can help shape a conditioning regimen and help
guard against overtraining and the resulting health consequences. We’re positioning this as a Gen 1.5 release and hope to make some
positive announcements about it in the near future.

In the Middle East and India, diabetes is rampant. A low-cost, non-invasive, culturally acceptable screening tool for metabolic
syndrome – the precursor to full-blown diabetes, can help stem the tide of this debilitating disease. In countries where access to
medical labs is limited, where personal health records management is nearly impossible, our testing platform may be able to
virtualize the process and fill an immense void.

In order to launch the WellMetris product line, this subsidiary requires its own funding that we estimate at $7-10 million in order to
begin generating revenue. This funding level is planned to allow us to launch two products simultaneously. We have an
extraordinary opportunity to be first to market. And, with the creation of a free-standing subsidiary, we believe we have a funding
scenario that is attractive to outside investors, but doesn’t place current ZIVO shareholders at a disadvantage.

As many of you are aware, we have been in constant fundraising mode for the past couple of years. Although critically important,
it’s not necessarily a good use of management time or that of key consultants. Notwithstanding the incredible effort by our friends at
HEP Investments, especially Mr. Laith Yaldoo and the continued support provided, we’ve been actively pursuing a broader base of
strategic investors, which has the potential to benefit everyone involved. And, just for the record, I want to make very clear the
extraordinary funding arrangement we’ve been able to make with HEP Investments that allows us to continue moving forward.
Although they hold a considerable amount of convertible debt, they have continued to invest, they have continued to roll over the
older debt and they have converted to shares at the same price at which the loan was tendered on an incremental, orderly basis.
There’s no discount to market and the interest rate is realistic. Having said that, we all agree that new partners, especially strategic
partners, are necessary and most welcome.

In October of 2014, we set a capital funding target of $4.5 million to achieve near-term monetization events for the algal products.
To date, some 8 months later, HEP Investments has been able to make available roughly $1 million of that target, as public company
operating expenses continue to be incurred. We continue to do research, product development, and push forward.

As stated previously, our forward progress can be greatly accelerated with new capital. What’s changed in the last 8 months is that
we’re in a position to approach global partners and begin structuring business relationships. We have enough science and product
development under our control that we can present a credible picture of the opportunities before us.
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Take WellMetris as an example: the science and product development team we’ve assembled has real depth and capability, and
we’ve developed the product and the platform to such an extent that it can be presented and demonstrated to scientists and principals
of large employers, insurers, wellness companies, and nutrition marketer with real credibility. We can ask for the order.

And ZIVO is right on the threshold, as well. As we begin the production scale-up to commercial levels in Florida, we also approach
potential partners to establish a global footprint.

Yes, we would like to attract new shareholders to the Company. The successful studies, potential licenses, exciting products, a name
change that aligns the company with its stated purpose – all of this helps create momentum and investor interest.

We are positioned for rapid, possibly exponential, growth. Our target customers are the largest international nutrition companies and
the largest animal health companies in the world. We’re contemplating global markets for every single one of our products. And
most importantly, they're returning our phone calls.

Thank you for your attention. I’d like to invite our board chair and chief financial officer, Philip Rice, back to the podium. We’ll
begin taking questions shortly.
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